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How the
big deal
was made

Empire State Building sale
utilized all of real \
estate trade’s newest tricks

In textbooks on real estate opera- ¥ Empire State Building Associates,

tions, the three-cornered sale and
leaseback of the Empire State Build-
ing [BW Aug.26'61,p36] will go
down as a classic.

In size alone, the $65-million pur-
chase price Lawrence A. Wien, New
York attorney and real estate
wheeler-dealer (picture), laid out to
Chicago’s Col. Henry Crown is the
most ever paid for a building. This
may seem reasonable for the world’s
tallest, and most celebrated, struc-
ture, but the truth is that the 102-
story building has been on the auc-
tion block for years. Wien says he
negotiated for seven years before he
closed with Crown last week—and
then resold the building to Pruden-
tial Insurance Co. of America, which
leased it back to Wien.

Intricate deal. But, size aside, the
deal contained all the techniques
that have stimulated and sustained
the postwar boom in office buildings
—leverage, sale-leaseback, public

syndication, and now the real estate,

investment trust. Indeed, without
syndication the deal probably
wouldn’t have been made—the funds
simply wouldn’t have been available.

The use of syndication, moreover,
is dramatic illustration that the real
estate boom, once the playground
for a select group of wealthy in-
vestors, has sifted down to the pub-
lic. In effect, the Empire State trans-
action is a giant securities issue, with
the public getting a chance to invest
in a big, but not necessarily growing,
enterprise.

I. How it works
Stripped apart, the sale-leaseback
to the Prudential, which becomes

owner of the building, works this
way:
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a group formed by Wien, will pay
Col. Crown and his son, Robert, $65-
million for the building. Crown was
part of the Stevens-Glancy combine

that bought the building from the
state of John J. Raskob for $34-mil-
ion i I951. At the same time, the
ru bought the land underneath it
for_$17-million. L t—""

ESB Associates will raise the $65-
million—and $3-million besides for
expenses—in several ways. First, it
plans to raise at least $26-million
through the sale of general partner-
ship participating units—at $10,000
per unit.

Second, it has a commitment for
a $13-million mortgage on the lease-
hold it will obtain from the Pru.
This mortgage will come from Real
Estate Investing Assn., Inc., a new
real estate investment trust that is
56% owned by Wien and Harry B.
Helmsley of Helinsley-Spear, Inc., a
New York real estate broker who
handled the Wien transaction.
(Under the new law, any qualifying
real estate company that distributes
90% of its income to shareholders can
classify as a trust and need not pay
any corporate income taxes.) Real
Estate Investing Assn. plans to issue
publicly its 6% notes to obtain funds
tor the mortgage, will get a slightly
higher return from ESB Associates
on its mortgage.

Third, Pru will pay Wien $29-
million for the building. It will then
lease it back to ESB Associates for
a 1l4-year term—an initial 30-year
period, followed by four successive
21-year renewal periods. ESB Asso-
ciates will pay Pru an annual rent

f $3,220,000 for the first 30 vears;

51,610,000 a year. e
Like all good deals, the Empire
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\ New Yorker Lawrence A. Wien engineered complex sale of Empire State Building

State deal gives everybody involved
a chance to pat himself on the
back:

= The Pru becomes owner of the
world’s tallest building (although its
2-million sq ft. of office space is top-

“ped by the RCA building). The Pru

could not buy the butlding directly
from Crown because his $65-million
asking price was more than the Pru,
or any insurance company, could in-
vest legally in New York in any one
property. The limit is roughly one-
fourth of 1% of assets, which, in Pru’s
case, is a bit under $50-million. This
way, the Pru gets both the building
and the land for $46-million, and it
now gets $3.2-million a year in rent
compared to the $1,020,000 that
it received from the Crown in-
terests.

John G. Jewett, Pru vice-president,
points out that this works out to a
7% return for the Pru on its invest-
ment—taken over 30 vyears. This
comes out to a 534% interest rate.
And if it amortizes the building over
the first 30-year period, all the rental
will then be income.

= Crown also gets a healthy profit,
although it’s hard to figure. Crown
originally had less than a 25% in-
terest in the building, but he gradu-
ally bought out all his partners. He
says his cash investment was only
$6-million or so, which could mean,
taking surface statistics, that he gros-
sed close to $30-million. But out-
siders doubt this was his net. They
point out that the Stevens-Glancy
group had an equity of about $13.5-
million in the 1951 purchase and
that Crown paid them off at a hand-
some profit. Crown also took little
profit out of the building, and re-
portedly put in about $15-million
in capital improvements. All told,
says one observer, Crown probably
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below the vehicle which on

June 1, 1961 won the Grand Prix
for its maneuverability
in the helicopter competition
at the International Air Show.

WHERE IS THE PILOT?

He has been replaced by a flight controller located at the drone control
station of a navy destroyer. He is flying the Gyrodyne DSN Heli-
copter, armed with a homing torpedo, by remote control. The con-
troller has the capability to direct the DSN over the target area, re-
lease the weapon, and command it to return and land on the flight deck
of the destroyer.

The Gyrodyne DSN helicopter, being unmanned, can fly in foul
weather and complete its mission without risk to a pilot’s life.

The DSN helicopter is the first remotely controlled helicopter and is
considered to be the most versatile remotely controlled flying machine.

The Gyrodyne Company is responsible for development and produc-
tion of the DSN helicopter including its electronic equipment, and the
electronic equipment required aboard the destroyer to control the
DSN helicopter.

The work involved in accomplishing such a task is continually creat-
ing career opportunities for qualified personnel at various levels in
the following fields.

- The DSN helicopter is the Engineering Administration
advanced engineering version Flight Test Contracts (LLB
of the piloted ROTORCYCLE shown Aefodynamics Facillii‘iesS \ )

Systems—Procedures
Systems—Audit
Facilities Planning
Data Processing

Stress Analysis

Digital Data Link
Electrical Systems
Electronic Systems

Contracts Personnel Recruiting
Field Service Production Planning
Publications Material Controls
Training

Applicants interested in becoming asso-
ciated with a progressive organization
located in one of the most beautiful sub-
urban residential areas on Long Island,
are requested to submit confidential re-
sumes to our Personnel Director, Dept.
BW, Gyrodyne Company of America,
Ine., St. Jomes, L. 1., N. Y.

rodyne

COMPANY OF /AMER/CA, INC,
AN EQUAL OPPORTUNITY EMPLOYER
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Wien intends to sink more
funds into the
building to improveit...

Story on page 69

netted no more than a few million
dollars.

= Wien and his associates also can
look forward to handsome returns.
Two groups actually have been
formed here—ESB Associates, which
has the Pru lease, and Empire State
Building Co., which will operate the
building on a sublease.

The risk. ESB Co. is made up of
four interests: Wien; Harry Helms-
ley; Cargo Despatch, Inc., a
subsidiary of American-Hawaiian
Steamship Co. whose principal stock-
holder is D.K. Ludwig, the tanker
operator [BWI Mar.16'57,p105]; and
Martin Weiner, an old friend of
Wien’s, who is retired from the tex-
tile business. From this group and
their friends came the $4-million de-
posit that Crown has received for
the building; Wien himself put in
$500,000. If the deal falls through,
the group will lose the deposit—
that’s the risk. If it goes through, the
money will be refunded after ESB
Associates” offering.

Profit outlook. ESB Co. doesn’t
anticipate any near-term profits.
Wien is a long-term investor, and he
intends to sink more funds into the
building to improve it. But as the
net income of the building improves,
ESB Co. will share in the profits.

Currently, the building ]ias gross
income of about $14-million—in-
cluding $10.5-million in rentals, $2-

illion from the observatory towers,
and $772,000 from antenna license
fees and other income. In 1960, its
net income—before ground rent to
the Pr—was $6:nei§lﬁﬁ.—”ﬂ

Under Wien’s setup—with a higher

round. rent—there will be about
52.34-million available for a cash
distribution to ESB Associates’ par-
ticipants, which means theyll be
getting about a 9% return on their
investment. If expenses go up and
income doesn’t keep pace, the 9%
return might be in jeopardy. But
Wien points out the building’s aver-
age rental rate per sq. ft. has climbed
steadily in recent years. In 1956, it
was $5.40; by July, 1961, it was $6.69.

Wien’s group also will benefit
from the fact that many leases will
expire between 1962 and 1966. In
1962 alone, leases accounting for
23.5% of the gross annual rental will
run out.

Wien’s law firm, Wien, Lane &
Klein, also will share in the pie. It
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A BANK'S ACCEPTANCE by the people
of its community is an accurate gauge
of its ability to serve your business.

MEMBER F.D.I.C.
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FOR SALE

164-ACRE
Production-Ready

MANUFACTURING
FACILITY

(former Naval Ordnance Plant, Pocatello, Idaho)

To be sold in its entirety or as 6 separate parcels, with or
without machinery and equipment.

This site offers outstanding opportunities for manufacturing,
“industrial park” development or other applications.

LOCATION — In Pocatello, Idaho, on US Highway 30 at
major junction of Union Pacific, served by two airlines, for
swift connections to Pacific ports and major cities through-
out the Nation. Half a day from Yellowstone, 90 minutes
from mountains for scenic beauty and year-round recrea-
tion. Home of Idaho State College.

PRODUCTION FEATURES — 73 permanent-type adminis-
trative, shop and warehouse buildings. Abundant power,
water and skilled labor. General and special-purpose machine
tools preserved in position for immediate operation. In-plant
telephone system, employee cafeteria, modern automatic
fire sprinkler and alarm system, lighted and paved streets.

FREE BROCHURE details all features, outlines parceling and
gives bid procedures. A complete inventory of facilities,
machinery and equipment is available at the site or at the
GSA Administration Bldg., Auburn, Washington.

Sealed bids for the purchase of the property will be received
at Room 101, Federal Office Building, 909 First Avenue,
Seattle 4, Washington, until 11:00 a.m., PST, November
I, 1961, then publicly opened and read. Bids must be sub-
mitted on forms provided by GSA. Bid forms, instructions
to bidders, and Terms and Conditions of Sale are available
from the above address or from:

Region No. 10 ¢ Administration Bldg. e Auburn, Washington
General informatipn on GSA policy, procedures and bidding requirements with respect
to this sale or sales of other Government property may be obtained by calling or writing

the GSA regional office nearest to you in Boston, New York, Washington D.C., Atlanta,
Dallas, Kansas City, @hicago, Denver, San Francisco, or Auburn.

THE MARKETS
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After an inauspicious start,
cynics dubbed it
‘Empty State Building’ . ..

Story on page 69

is getting a $1.1-million fee from
ESB Associates for arranging the
transaction, and also will receive
$100,000 a year as counsel. The firm
also will get fees from ESB Co.
Helmsley-Spear receives a $500,000
commission for the deal, and will
receive management fees and leasing
commissions from ESB Co., the oper-
ating company.

Il. A new image?

If Wien has his way, the Empire
State Building will be transformed
into a prestige building. It will be a
hard task, despite the fact that the
Fifth Avenue building is known
around the world.

Poor start. Empire State got off to
a highly inauspicious start in 1931,
in the heart of the depression. Un-
like the Rockefellers, who were
championing Rockefeller Center, its
original owners did not have the
economic power to woo corporate
tenants. One-third of its space was
vacant in the early Thirties, and even
during the war years some of its
floors were in a raw or semi-finished
state. Cynics dubbed it the “Empty
State Building” and said it would be
filled only if it were towed out to sea.

It did fill up, though, when de-
mand for office space boomed after
the war. Since 1951, its annual oc-
cupancy rate has never averaged be-
low 97.7%. Today it is 98.1% rented.
However, it is in a fringe area—
just_outside the bustle”of midtown
—and has attracted few Triple A
tenants. It is generally considered a

“showroom’” r the textile
industry. —
Planned improvements. Wien

hopes to change its image as a sec-
ond-ranking building by opening a
luxury restaurant somewhere near
its top, air-conditioning more of the
floors, automating more of the ele-
vators, and modernizing the lobby.
Those who know him say he cer-
tainly will do all of these things—if
not more.

To support this, they cite two of
Wien’s characteristics. He is known
for his generosity in- philanthropic
circles—for example, he set up
scholarships for Brandeis and Co-
lumbia Universities. And inside and
outside the real estate business, he is
known for his love for New York as
a city. End
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In business

Record price set for Empire State Building
in sale by Henry and Robert Crown

The Empire State Building in New York, world’s tallest
skyscraper, will change hands Dec. 27, under terms
signed this week. It is to be sold to a syndicate headed
by Lawrence A. Wien for $65-million, highest price ever
paid for an existing building, for sale-leaseback to the
Prudential Insurance Co. of America.

Sellers are Pres. Robert Crown of the Empire State
Building Corp. and his father, Col. Henry Crown,
Chicago financier. Col. Crown bought a 25% interest
when the property changed hands in 1951; the land

{ 1 ( was sold for $17-million to the Prudential, leaving a
A cost of $34-million for the building.

By 1954, Col. Crown had acquired all shares of the

building company at costs ranging from $30 to $90 a
share. At an average of $60-plus per share, Col. Crown
says his personal investment comes to $6-million or
$6%%-million. The sale price of $65-million for the build-
ing indicates that the Crowns have grossed $31-million
on their holding.

In the sale-leaseback, Wien has arranged to sell the
building to the Pru for $29-million; the Pru will receive
an annual rental of about $3-million from Wien’s group.
Wien will raise the money by a $39-million syndication
to the public or by offering $26-million to the public and
taking a mortgage on the leasehold for the balance.







Birnback

Empire State Building: $6.50 a brick

headed by Lawrence A. Wien, a New
York lawyer and organizer of realty in-

vestment syndicates. The price: $65 mil-

lion (or $6.50 a brick), highest ever
paid for a single building. Wien’s group
will sell the Empire State to the Pruden-
tial Insurance Co.—which paid $17 mil-
lion for the land under the building ten
years ago—then lease it back. Wien will
collect $29 million from Prudential for
the building’s title, try to make up the
difference by selling $10,000 shares in
the syndicate that will operate it, and by
taking out a mortgage on its lease.

Landlording: Everybody will make
money on the deal. Prudential expects
to get 7 per cent annually on its invest-
ment, and the syndicate, which will op-
erate under a long-term lease, will collect
some $10 million annually in rent from
the buildings 900 tenants, $2 million
in observatory admission fees, an
$600,000 from rentals on the antenna
tower which beams TV and FM programs
throughout metropolitan New York.

As befits its towering stature, the Em-
pire State Building may well be the most
profitable single building operation in
the world, a fact that confounds the
cynics who were about two-thirds cor-
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rect when they dubbed it the “Empty
State Building” (the building wasn’t
fully rented until the early ’40s). That’s
a pun that has been out of date for
twenty years, but it is almost as persistent
as the question that dominates the thou-
sands of letters received by the building
managers each year.

The question goes something like this:
“We were arguing the other day, and
my friend said the Empire State Build-
ing sways 50 feet in the wind. I say it’s
5 feet. Which is correct?” Neither. The
most recent study showed that the build-
ing sways % of an inch under the impact
of a gale-force wind.

HOTELS:
Blackballed!

It isn’t true that all the olives in the
martinis at the Fontainebleau in Miami
Beach are uncut emeralds, but there are
enough real-life attractions to have made
the huge hotel a mecca for well-heeled
vacationers ever since it opened in 1954.
Aside from the largest private beach in
the area and acres of cabanas, it often
features “gala” shows with big-name
stars such as Frank Sinatra and Sammy
Davis Jr. More than bringing in paying
guests, all this has also put the Fontaine-
bleau high on the tourist’s list of places to
visit. As many as 8,000 persons have
jammed into the hotel at the same time—
most of them just to take a look around.

But there will be no mob scenes at the
Fontainebleau this winter. President Ben
Novak last week turned the Fontaine-
bleau into a private club and health re-
sort, closed to all but paying guests and
their friends. Anyone coming in to look
over the new bowling alleys, tennis
courts, ice-skating rink, and indoor pool
will have to sign up for a room first, at
$27 to $35 a day per person (with
meals), thus becoming a member of the
private club. Novak explained the switch
by noting that “there is a definite need
[in Miami Beach] for a spa,” where a
guest can get low-calorie meals, a medi-
cal checkup, and a daily massage.

That wasn’t the entire story, as an-
other executive of the hotel made plain:
“Paying guests had become a minority
group and weren't getting full use of
our facilities.” Presumably, the paying
guests were getting annoyed and moving
to other hotels.

PRODUCTS:

What’s Newest

Multi-sound: A plug-in unit which
converts a standard FM radio to stereo
is being made by Zenith Radio Corp. of
Chicago. The " table-radio-size ~multi-
plexer, as it’s called, is placed to either
side of the regular FM set, hooked to any

electrical outlet, and tuned to the
desired station. It eliminates the installa-
tion job required with ordinary con-
verters and adapters, can be used alone
as a monaural receiver. Price: $99.95.

Hot Socks: Electrically heated socks
for chilly hunters and fishermen are be-
ing offered by Taylor Sales Co. of
Wayne, Pa. Current from compact 6-
volt batteries attached to the outdoor-
man’s belt travels along connecting wires
and heats up other wires in the socks.
The socks, says Taylor, are well insulated
and provide 110 degrees of heat with
safety even if the boots are filled with
water. Price: $14.95 a pair.

Push Light: A miniature light bulb
which is pushed instead of twisted into
the socket has been developed by West-
inghouse Electric Co. The bulb has a
base of wedge-shaped glass with two
exposed wires instead of the usual
threaded metal, and it’s merely plugged
into specially designed sockets. The
light, which is designed for automobile
panels and dashboard indicators, can be
made smaller than conventional bulbs be-
cause the standard base is eliminated.
Price: 20 cents.

Third Hand: To help women who
have trouble juggling mirror, make-up
kit, and applicator when putting on mas-
cara, Comptone Co. of New York City is
marketing its Eye-See. It's a magnifying
mirror held in place by eyeglass frames
and a strut from the bridge of the nose.
It thus leaves both hands free to manipu-
late the make-up. Price: $5.95.

STEEL:
Gored

“When you feel a pinch, and condi-
tions are right, you raise prices,” summed
up a steel industry expert last June. The
portent was obvious, the actual price
hike merely a matter of choosing the
opportune moment. But last week, de-
spite steel's complaints of a profits
squeeze, the timing was all off.

Sen. Albert Gore scrambled the works
with a blistering Congressional indict-
ment of steel profits (which he pro-
jected at 10.5 per cent after taxes this
year) and urged that President Kennedy
seek some fresh method of heading off a
steel price increase lest it precipitate
a nationwide “inflationary binge.” The
Tennessee Democrat cited reports of a
planned $5-a-ton price increase this fall
when about 450,000 steelworkers get the
final 7.8 cents installment on the package
settlement that ended their 116-day
strike in 1959. “It may be,” asserted
Gore, “that the large steel companies can
and should be broken up into smaller
units so that true competition, including
price competition, may be restored.” At
the very least, he added, steel prices
should be brought under Federal regu-

Newsweek



disputed boss of the UAW, with all but
token opposition rooted out and hand-
picked men in the top jobs. It’s charac-
teristic of Reuther that none of his top
lieutenants has the combination of talents
that could oust him.

His most likely successor is Leonard
Woodcock, an affable, hard-working egg-
head now in the limelight as vice presi-
dent of the union’s GM department.
Apart from Reuther, Woodcock is the
UAW’s most imaginative leader and cru-
sading bargainer. But with his academic
interests, and lack of pioneering back-
ground in unionism, he is even farther
from UAW members than is Reuther.

Muted: But Reuther has more than
token opposition in the AFL-CIO, where
he has been feuding for years with
president George Meany. “You might
say they fight with their fists in their
pockets,” says a top official at AFL-CIO
headquarters in Washington. “It’s all
very polite, but they sure don’t like each
other.” Their differences reflect the basic
dispute that delayed the AFL-CIO
merger for years. Meany represents the
craft unions and favors a loose, autono-
mous federation; Reuther, an industrial
unionist, wants militant leadership with
strong central powers. And this concept
of power directly affects two currently
hot issues: Jurisdictional disputes and
raiding (Reuther doesn’t think Meany is
firm enough in squashing them) and or-
ganizing (old-line AFL men doubt
Reuther can successfully organize farm
and white-collar workers).

The result would seem logical: A bid
by Reuther to unseat Meany, possibly
at the AFL-CIO convention this Decem-
ber. But it isn’t quite that simple; there
is at least one major obstacle. Meany’s
AFL forces outnumber the CIO unions
two to one, and “Walter can add.” An

¥

PERERA COMPANY. INC.
-

HE next best thing to a money machine is

this money converter, by National Rejec-
tors, Inc., of St. Louis. Installed last week at
New York’s International Airport, the machine
has an electric eye that accepts only $5 bills,
returns pre-packaged “pin money” in Italian,
French, German, Belgian, or English currency. to
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outright power struggle might split the
shaky alliance. But Meany, now 68, prob-
ably will retire in 1963. Labor men think
Reuther will wait until then.

The federation would also be threat-
ened by Meany’s death in office. In that
case, insiders say, there could be a short,
vicious power struggle among all the
strong contenders for the post: Reuther;
James Carey, president of the Interna-
tional Union of Electrical Workers;
David McDonald, Steelworkers chief;
Joseph A. Beirne, of the Communications
Workers; and Jim Suffridge of the Retail
Clerks International.

Reuther disclaims any ambition to suc-
ceed Meany, but even his top CIO as-
sociates demur. After all, one of them
says: “He has the normal mixture of am-
bition. But that’s not going to drive him
to foolish decisions.” In the drive to
power, an attractive victory in this year’s
contract talks would be a major asset.

Thus Reuther, like the auto industry
and the entire labor movement, is at a
crossroads this year. What happens to all
of them—and in large part to the Ameri-
can public—depends on what he wants
and what he decides. Even Reuther
can’t—or at least won’t—say what he’s
really after or where he’ll be a decade
from now. “The only thing I'm sure of is
that I'm going to be ten years older,” he
says. “I'm going to keep pushing ahead
... I'm an eternal optimist.”

REAL ESTATE:

The Perfect Deal

In the 30 years since financier John J.
Raskob built the Empire State Building,
the incomparable monument provided
an endlessly rich flow of statistics and
wondrous facts. Its gaunt, silvery sheath
rises 1,472 feet above New
York City’s bustling streets, a
height that would still leave
it with an 8-foot advantage
over the Eiffel Tower sitting
on top of the Great Pyramid
of Cheops. It contains 10 mil-
lion bricks, 75 miles of water
main, 60,000 tons of steel,
6,500 windows. On a clear
day, a visitor (there have
been 21 million of them) to
the observatories on the 86th
and 102nd floors can see for
80 miles.

Some new statistics on this
mighty mass of masonry came
up last week, and they were
even more staggering than
its physical dimensions. Col.
Henry Crown, the Chicago
financier who bought the
building from the Raskob es-
tate for $51 million in the
early 1950s, agreed to sell it
an investment group

Buy...
Sell...
or Hold?

Sometimes it is hard to make up
your mind about certain securities, par-
ticular stocks.

Too many important facts just don’t
seem to add up.

In such confused times, almost every
investor finds it more difficult to make
clear-cut decisions—so a lot of them
don’t even try.

We think that’s bad.

Because very often the right an-
swer today means the difference
between profit and loss tomor-
row. ..

Because there are any number of
places an investor can go for the
help he needs in reaching the
right answers—for him.

Here at Merrill Lynch, for instance,
our Research Department gets a steady
stream of facts and information from
all over the country, works constantly

| to sort out the important ones, care-

fully evaluates them all in terms of
the investor’s interest. So maybe that’s
why Research can usually come up with
a pretty good answer to any question

- concerning buy . ..sell...or hold.

If you'd like to know what that
answer would be as regards any
particular stock. ..

Or if you'd like to have a detailed
analysis of your complete port-
folio in the light of your over-all
financial situation . . . just ask.
There’s no charge or obligation.
Simply address—

JosepH C. QUINN, Department TK-134

_ Merrill Lynch,
Pierce, Fenner & Smith

INCORPORATED

Members New York Stock Exchange
and all other Principal Exchanges

70 PINE STREET, NEW YORK 5, N. Y.
143 offices in U.S., Canada, and abroad
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labor saving that shows up in produc-
tivity gains that, in most cases, outstrip
the U.S. rate of increase. While U.S.
manufacturing productivity has risen 159
since 1953, West Germany can point
to an increase of 53%, Japan 719 and
France 54%.

Despite the quickening pace abroad, the
U.S. is still solidly in front in both the de-
velopment and widespread application of
automation. (Against 12,000 computers
in action in the U.S., Britain has only
600.) Most foreign industrialists concede
that the U.S. will probably stay ahead for
years to come, but doubt that the U.S.
lead will be big enough to offset the com-
bination of foreign automation and lower
foreign wages. As consolation, some for-
eign businessmen argue that high labor
costs alone will not necessarily make U.S.
exports noncompetitive. Says British In-
dustrial Consultant L. Lamdon Goodman:
“Price isn’t everything. Quality, design,
prestige and timing of new products are
equally important.”

N

Highest Finance
The tallest building in the world was
sold last week for the highest price ever

paid for a single structure. For $635 mil-

lion, Chicago Financier - Henry Crown
sold the 102-story Empire State Building,
a flop when it was built in the Depression
but a moneymaker now, to a syndicate
headed by a personable Manhattan law-
yer and real estate wheeler-dealer, Law-
rence Wien, 56.

The transaction was as complex as keen-
eyed tax lawyers could make it. As soon
as his Empire State Building Associates
takes title to the property next December
27, Wien (rhymes with keen) will sell
the building to the Prudential Insurance
Co. for $29 million. Prudential, which al-
ready owns the land on which the Empire
State sits (worth $17 million), will turn
right around and lease the building-and
land back to_the Wien syndicate fo ,
years. :\dvantMﬁir—ﬁz
return on invested capital and a way
around a New York law that limits Pru-
dential’s investment in a single piece of
real estate to less than $50 million. Ad-
vantages for Wien: the $29 million from
Prudential can be applied toward Colonel
Crown’s selling price, thereby reducing
the actual cost to the syndicate to $36
million, and the annual lease payments
($3,220,000) to Prudential can be written
off as a business expense.

A Thousand Partners. The Empire
State deal is typical of Lawrence Wien’s
style of operating on high-rent turf
around the country. Columbia-educated,
Wien got into commercial real estate in
1949 when he gathered a small group of
investors to buy a two-story building for
$165,000. Broker on the deal was Harry
B. Helmsley, chief of the Manhattan
broker-management firm of Helmsley-
Spear. Wien and Helmsley have been
allies ever since, have parlayed their
original venture into a $6oo million real
estate empire that includes New York’s
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LaNDLORD WIEN & EMPIRE STATE (REAR)

The view affected his blood.

plush Plaza hotel and the more plebian
Taft, Cleveland’s Leader Building and the
Palm Beach Towers. From their hand-
somely appointed offices in New York’s
skyscraper Lincoln Building, both Wien
and Helmsley have been staring out at
the Empire State for years. Said Helmsley
last week: “I think we have always wanted
the Empire State; it gets into your blood
when you look out of your window and
see a building you do not own.”

Heart of the Wien-Helmsley technique
is large-scale syndication—a maneuver
that they pioneered. Syndication gives a
number of people a chance to own prop-
erty none of them could afford singly, and
often yields investors as much as 109 a
year on their money, far better than most
stocks. Above all, since a syndicate of as
many as a thousand members can still
legally be called a partnership, there is no
corporate income tax to worry about. In
the case of the Empire State, Wien even
syndicated the $4,000,000 deposit required.
He himself put up only $500.000—a rela-
tively small sum compared with the
$3,000,000 that lawyers and real estate
brokers stand to collect as fees on the
transaction.

Chow in the Sky. Wien, who has a
hand in the operation of nearly all his
syndicated properties, insists that he is
not a speculator. “We buy for perma-
nent investment,” he declares, “and can
only sell a property with 1009 consent
of the investing partners.” Among his
plans for the Empire State: to open a
luxury restaurant beneath the highly prof-
itable ($2,000,000 a year) observation
deck, plant trees around the base of the
building, brighten its cavernous lobbies,
and complete the air conditioning of its
1,750,000 sq. ft. of rentable space, which
currently has a highly satisfactory 99%
occupancy.

Buy...
Sell...
or Hold?

Sometimes it is hard to make up
your mind about certain securities, par-
ticular stocks.

Too many important facts just don’t
seem to add up.

In such confused times, almost every
investor finds it more difficult to make
clear-cut decisions—so a lot of them
don’t even try.

We think that’s bad.

Because very often the right an-
swer today means the difference
between profit and loss tomor-
row. ..

Because there are any number of
places an investor can go for the
help he needs in reaching the
right answers—for him.

Here at Merrill Lynch, for instance,
our Research Department gets a steady
stream of facts and information from
all over the country, works constantly
to sort out the important ones, care-
fully evaluates them all in terms of
the investor’s interest. So maybe that’s
why Research can usually come up with
a pretty good answer to any question
concerning buy...sell...or hold.

If you’d like to know what that
answer would be as regards any
particular stock. ..

Or if you’d like to have a detailed
analysis of your complete port-
folio in the light of your over-all
financial situation . . . just ask.

There’s no charge or obligation.
Simply address—

JosepH C. QUINN, Department S-134

Merrill Lynch,
Pierce, Fenner & Smith

INCORPORATED

Members New York Stock Exchange
and all other Principal Exchanges

70 PINE STREET, NEW YORK 5, N. Y.
143 offices in U.S., Canada, and abroad
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BUSINESS IN BRIEF

Business activity is still poised on the high plateau
which was reached about the middle of last year. The
index of industrial production has held between 119 and
120 (1957-59 equals 100) since last July, an unusual,
though not unprecedented, period of stability.

However, the stability in over-all measures of ac-
tivity masks a number of important adjustments
which have been taking place. While it is premature
to draw firm conclusions, these developments could point
towards some improvement in business later in the year.

One important adjustment has been in the area of
business inventories. A year ago business was adding
to inventories at an annual rate of $6.7 billion, with a
heavy build-up in steel supplies. The working off of
excess steel, plus moderation in inventory policies in
other products, led to a decline in the rate of inventory
investment to an estimated $1.2 billion in the fourth
quarter of last year. The figure for the first quarter may
turn out to be about the same.

At the moment, business inventories generally appear
to be somewhat low in relation to the current level of
sales. Steel users are beginning to buy ahead—the rate
of steel production is up more than 15% from January,
while consumption has probably not advanced compar-
ably. However, the build-up in steel has started later
and could be smaller than was the case last year. In
other areas, there appears to be little inclination to
change inventory buying policies for the time being.

This attitude of moderation on the inventory front is
significant. Abrupt swings from adding to inventories in
good times to cutting them when sales began to sag
contributed very importantly to past business cycles. The
typical pattern would have called for inventory accumu-
lation on a large scale during the past year followed by
a cut-back some time this year. Instead, business is now
in a position where some additions to inventories may
be necessary and constructive. Such a move, if held
within prudent bounds, could contribute to an increase
in business activity in the months ahead.

A second noteworthy adjustment has been going
on in the factors influencing corporate earnings after
taxes. Estimates are that post-tax corporate profits (sea-
sonally adjusted) held essentially level from the fourth

quarter of 1961 through the third quarter of last year,
and then picked up in the fourth quarter. Precise esti-
mates of the extent of the fourth quarter improvement
for corporations as a whole are not available—indeed,
the lack of reliable estimates of profits is one of the
serious gaps in our network of economic intelligence.

Nonetheless, the available statistics show that efforts
to hold costs in line have borne fruit. In comparable
periods of the two preceding business cycle recoveries,
the profit squeeze took hold after the first year of re-
covery from the recession low.

For perspective, it should be noted that the current
rate of return on invested capital is still below that which
prevailed in past periods of rising business capital in-
vestment and general prosperity. This fact underlies the
pressure for a reduction in the burden of taxation on
investment. However, the behavior of profits last year
was encouraging in that it pointed towards a more
favorable trend.

While these important adjustments in inventories
and profits have been going on, most other areas of
the economy have displayed good strength. Retail
sales set another new record in February despite the
handicap of widespread bad weather. Automobile sales,
while down from the very high seasonally adjusted rates
reached late last year, are doing very well for the second
year in a row. Construction seems to be holding up
quite well. Government purchases of goods and services
from the private economy continue to increase.

The new SEC-Commerce Department survey of busi-
ness plans to invest in new plant and equipment this
year shows an advance of 4.8% over last year. This is
encouraging, particularly in that the advance is greater
than the 3% increase reported last fall by the preliminary
McGraw-Hill survey. Yet it would lift capital expendi-
tures to a level only a bit above $39 billion, a mere $2
billion above the figure for 1957.

All in all, any significant downturn in over-all busi-
ness activity now appears unlikely, short of some
unforeseen development. At the same time, a strong
upturn would appear to await a more vigorous revival
in business investment in new plant and equipment than
seems in prospect for this year.




REAL ESTATE VALUES TODAY

The real estate field is marked by cross-currents today.
New construction and mortgage lending were at record
levels in 1962. But foreclosures are up; there’s been a
leveling in real estate prices in some areas; and a few
publicly owned real estate companies are facing financial
difficulties.

However, the complexity of the real estate field pre-
cludes simple analysis. No two pieces of property are
exactly the same. The demand for real estate varies
widely from one region of the country to another, from
one city to the next, and even, within a city, from one
block to another. The supply of real estate can not
readily be adjusted to shifts in demand; land is relatively
fixed in quantity; buildings often take years to erect and
then are long-lived. A truly national market does not
exist, and it is difficult to get a picture of over-all trends.

Still, real estate holds too important a role in our
economy to be dismissed. The value of privately owned
real estate—land and the buildings on it—can be roughly
estimated at over $1 trillion—or more than half of our
national wealth. Past history shows that, although local
in many respects, both “booms” and “collapses” in real
estate can be felt across the nation.

A Composite Picture

The total value of privately owned real estate has
multiplied almost 2% times in the 1947-62 postwar period
—somewhat more than the increase in the current dollar
value of GNP.

POSTWAR GROWTH OF REAL ESTATE WEALTH

billions of dollars

1200 Net Stock of Private Real Estate
Current Dollars
vs. 1947-49 Prices

1000

600

400 Structures

200

1947 1954

Year End

Data: Raymond W. Goldsmith, National Wealth of the United States
‘ 0s eriod’’; CMB estimate

1950 1958 1962 est.

First, the stock of structures (the net value in constant
dollars of the buildings in existence ) has expanded. Some
$360 billion (in 1947-49 prices) has been spent on new
construction. All major types of real estate have shared in
the growth, although the timing of expenditures has

varied. Housing, for example, experienced unusual
surges of activity in 1950, 1955 and 1959; industrial con-
struction reached a peak in 1956-57; the volume of new
office building construction has been at record levels for
the past few years. Altogether since 1947, the stock of
real estate has grown about 55%—not quite as much as
the increase in the level of constant dollar GNP.

Second, with the increased volume of structures, the
demand for land has risen. Since desirably located land
is limited in quantity, the effect of strong demand has
largely been reflected in price.

o Agricultural real estate has increased in value from

less than an average of $60 an acre in 1947 to $125 in

1962. On balance, little land has been transferred out

of agriculture; rather a decline in number of farms

has been offset by an increase in farm size.

$2600 an acre—up 190% since 1947, for used homes

e Site values on new FHA insured homes are about {

the increase in site value has been similar—175%.

Private land, altogether, is now valued at about $320 ‘%

billion, against $134 billion in 1947.

Third, construction costs have risen. Indexes of hous-
ing construction costs have gone up 50% since 1947; non-
residential construction costs have increased 70%. The
composite 60% rise compares with an increase of 35% in
the consumer price index.

Effects on Existing Property

Strong demand and rising costs of new real estate
bolstered the values of older property. In housing, for
example, the market value of nonfarm residential prop-
erty almost doubled between the 1950 and 1960 Census
dates to approach $500 billion; in this period the number
of nonfarm units expanded by only 37%. However, both
the median value of owner-occupied homes and median
rentals per month rose over 60%—reflecting not only the
addition of new, more costly units to the stock, but the
appreciation of existing homes.

Thus, the Census of Housing shows that the median
market value of older homes that were in existence both
in 1950 and 1959 rose 38% for owner-occupied houses and
40% for rental units. Since site values almost doubled in
this period, the increase in the value of the house alone
is close to the 1950-59 rise in construction costs.

A similar phenomenon occurred in office buildings.
With demand strong, as evidenced by low vacancy rates
for most of the postwar period, office rentals rose 76%
from an average of $2.36 per square foot in 1947 to
$4.16 in 1961, paralleling the increase in construction
costs.

Profits on Income Property

Office buildings, and other income properties, have
also had to meet rising operating costs. Without ade-
quate profits, real estate values would be endangered.
When earnings are measured net of depreciation, profit

'A’ﬂﬁruv




MARKET VALUE OF OLDER HOUSING UNITS
ROSE ABOUT 40% IN THE 1950s

Renter-Occupied Units
(median gross rent)

$66 per month

Owner-Occupied Units
(median property value)

$10,900

Note: Data for 1959 covers ‘‘same” units reported in 1950

Data: U. S. Department of Commerce, “U.S. Census of Housing"

ratios of real estate corporations have declined for most
of the postwar period, with a particularly sharp drop in
1960-61 (the latest year for which ¥ax returns are avail-
able).

When depreciation is included in net income, there
is less evidence of a decline. Since 1954 earnings, in-
cluding depreciation, have averaged 25% of receipts and
17% of net worth. In this connection, it should be noted
that for real estate companies physical assets are larger
in relation to income than for other sectors of the econ-
omy. Depreciation, therefore, has a bigger accounting

role, and, under the impetus of the tax laws, has grown

more rapidly. In 1959-61 depreciation allowances of real
estate corporations averaged 23% more than net income,
compared to 50% less than net income for all corpora-
tions. When the market value of real estate is appreciat-
ing, depreciation allowances can contribute to earnings
in a way that they do not generally do in other sectors,

The Recent Picture

In the past few years, markets for real estate have
become increasingly competitive. While the growth of
the total stock of real estate appears to have been about
in line with GNP, the era of postwar shortages is over.
Further, in some individual areas there may be im-
balance in the rate of expansion. Hotel occupancy in
1962, for example, was at 62% of capacity, the lowest
since before World War II; yet expenditures for new
construction were at a record high. Similarly, apartments
presently count for 30% of new dwelling units in contrast
to comprising 16% of the number of existing units. While
economic factors justify some redress in the balance,
the present rate of apartment building, if sustained,
could add to competitive pressures.

At the same time, the rise in construction costs, as
well as inflation in the economy as a whole, has slowed.

In keeping with these developments, price rises in real
estate have been contained.
e In 1958-61, office rental rates rose on the average
only 2% a year compared with a 4% annual rise in the
previous three year period.
e Since 1959, the selling price of new single-family
houses appears to have stabilized. Selling prices of
existing houses have, in turn, declined; when inflation
can no longer be counted on to bolster values, depre-
ciation on older homes begins to make itself felt.

The Financial Structure

With inflation abating, the soundness of the financial
structure behind real estate investment assumes new
importance. On the fringe of real estate activity have
been the speculative ventures such as those undertaken
not on the basis of income return, but in anticipation of
rapid depreciation of the property (for a tax-free return
of capital to the investors) and then sale of the depre-
ciated property for a capital gain. With weakness in the
real estate market, these ventures can collapse.

Of more central significance, because of its magnitude,
is the credit advanced for nonspeculative activity. At the
end of 1962, mortgage debt outstanding totaled $250

billion,more than two-thirds of which covered 8fie-to-

four family houses. Mortgage debt has expanded more
rapidly than other significant measures, rising from 21%
of GNP in 1947 to 45% at the end of 1962; from 27% of
private debt to 37%; from 10% of the value of private real
estate to almost one-quarter.

Foreclosures, which were low for most of the post-
war period, have in the past five years risen from a rate
of 2 per 1000 on mortgaged one-to-four family properties
to about 4 per 1000. This trend would appear to be
related to the easing of selling prices for used homes.
The loss in equity (on low downpayment, long-term

Continued on following page

OFFICE OCCUPANCY RATES ARE DOWN;
THE RISE IN RENTALS HAS SLOWED
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mortgages) can, in some cases, be less through accepting
foreclosure than it would be if the owner sold the house.

Still, foreclosures are low in relation to the past: in
1940, the rate was almost 16 per 1000. Importantly, the
owner of mortgaged property represents the more afflu-
ent sector of the population. The value of his house is
44% greater than a non-mortgaged house; his income is
56% larger than that of owners of nonmortgaged homes.
Although home owners with mortgaged properties use
almost twice as large a proportion of income for annual
housing expenses than those with debt-free houses, the
proportion of their annual housing costs to income has
remained close to 20% in postwar years.

However, mortgage debt could be a factor jeopardiz-
ing real estate values if quality standards are sacrificed.
Basically the stock of real estate does not yet appear
generally excessive, and real estate markets should be
able to adjust to imbalances where they exist and to the
let-up in inflation. Important in achieving this adjustment
is restraint on the part of lenders and the maintenance
of adequate growth in the economy as a whole.

A GROWING PROPORTION OF REAL ESTATE
IS MORTGAGED

billions of dollars
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Data: Federal Reserve Board; Federal Home Loan Bank
Board; Raymond W. Goldsmith

REAL ESTATE SURVEY

Because of the importance of local factors in determin-
ing real estate values, the Economic Research Depart-
ment asked a group of established real estate firms in
45 cities across the nation for opinions about real estate
values in their regions and for the benefit of their experi-
ence over the years with individual properties they had
handled. The general picture revealed may be viewed
as an indication of trends; however, a larger number of
replies would be necessary to provide firm statistics on
trends.

Are Real Estate Values Basically Sound?

As a generalization, over half of the real estate firms
considered values in their region to be basically sound,
but inflation of real estate values was mentioned fre-
quently. The division of replies was:

Values are basically sound 57.0%

Some inflation, but basically sound 21.5

Values are inflated 21.5
Total replies 100.0%

Inflation of values was mentioned most frequently in
areas of the South and least often in the Central States.
Factors cited in over-valuation were:

General inflation: “depreciation of the dollar rather
than speculation”; “rising building costs”.

Credit: “Availability of mortgage funds has caused
continuation of new buildings not required by de-
mand.”

Speculation: “Real estate syndication groups and their
purchase of marginal properties give a false indication

of values”; “speculative activity generated by tax
shelters”; “values generally sound in Arizona except
for high prices paid for speculative acreage miles from
anywhere. . . . Most highly inflated are offerings (for)
lots at $10 down and $10 a month.”

The over-all impression was that in the next few years
the “real estate market will be on a much more conserva-
tive basis . . . but there is still a strong demand for
sound properties .

Experience Over The Past Year

Over the past year real estate markets appear to have
leveled off. Almost three-fifths of the respondents felt
that market values were unchanged. This opinion was
fairly evenly spread among the major regions of the
country. Over one-quarter of those answering mentioned
that values had fallen; 17% said values were still rising.
Typical comments were:

From Texas: “Values have leveled in the past six
months, and we think the leveling will last for several
years.”

From New Mexico: “Apartments are going up a
mile a minute, and overbuilding is bound to occur.”
From California: “Demand for and sales of homes,

both new and older, is strong and active. . . . Industrial +~

land is firmly held at slightly increased levels to those
a few years ago. Commercial properties in most loca-
tions remain stable.”

From Connecticut: “Market has slowed; prices the
same except for anxious seller, but volume off.”
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From New York City: “In investment properties,
while there has been some speculative activity, except
for some isolated instances, the purchases have been
made upon the net income of the property. However,
not everyone has used good judgment in determining
what is a sound net income.”

The "Quality"” of Credit

In recent years have there been changes in the stand-
ards for extending credit which have affected the quality
of mortgage debt? One-third of the respondents indi-
cated no change in the quality of mortgage debt; almost
10% thought the credit now granted is sounder than in
earlier years (from Georgia: “. .. the houses are better;
the buyer screened more carefully”).

However, 56% of those answering indicated a decline
in “quality”. Mentioned as factors were: higher loan to
value ratios and the “competition for mortgages relative
to the large cash accumulations of institutional investors”.

Extent of Postwar Rise in Market Values

From 1947 through 1962, common stock prices rose
more than 300%, construction costs increased 60%; the
consumer price index went up 35%. However, generaliza-
tions about the extent of the postwar rise in real estate
values, the respondents indicated, are difficult to make,
even on a regional basis. For example:

From Ohio: “. . . in some areas of the city, land
values have declined; at the other extreme . .
creases of 400-500%.”

From Oregon: “Land prices in the path of immediate
development (up) as much as 10 times in value in
the past 15 years. Land values outside the path of
immediate development . . . relatively unchanged.”

. in-

Land values in all regions of the country show, as
would be expected, a greater rise than that for structures.
The majority of respondents indicated that land values,
.in general, had risen within a range of 100-300%.

Rise in land values Percent of
1947-62 replies
Under 100% 10.2%
100-200% 39.0
200-300% 18.6
300-500% 16.9
Over 500% 15.3
Total replies 100.0%

Individual properties cited showed increases of up to
100 times their original values. While increases tended
to be greater in the West and the South, there were
cases of extremely large appreciation in all areas. How-
ever, peaks in values can be reached:

“In 1947 land was selling for between $200 and $250
per front foot (on a principal north-south artery of a
city in Indiana). . . . As development increased . . .,
prices were bid up to as high as $1500 per front foot.

About 1958 this situation reversed itself . . . and
N

property is now (down to) $900 to $1000 per front

foot in this area.”

Single Family Houses experienced smaller rises in
value than land. Over 70% of the respondents estimated
the postwar rise in house values to be 100% or less. Only
12% indicated an increase of more than 150%. Gains for
the South and West were generally larger than the U. S.
average. Increases in value of individual properties cited
as examples tended to be greatest in the early postwar
period when acute housing shortages existed. A loss in
value from about 1958 on was not unusual.

Commercial Property Values were least adaptable
to generalization. Postwar value changes of illustrative
properties ranged from a decline of 70% to an upper
limit for increases of about 200%. It was not unusual for
older properties to show little postwar change in value,

but provide capital gains because of the depreciation -

——

taken. Tl o o 4 of L.v.

Frequent mention was fhade of a decline in values
of “downtown areas”, “older office buildings and older
apartments”, “strip commercial property”. Even in rapid
growth areas such as Arizona it was noted that “shopping
centers have caused almost all downtown retail proper-
ties to depreciate”.

However, there were indications in some areas of a
halt in the decline in the core of the city. Comments
were:

From Missouri: “In the downtown districts, at the
present time, there is a tendency for values to in-
crease.”

From California: “Most downtown property has held
its own with growing evidence of renewed interest in
investment.”

From Upstate New York: “ . . speculators are
operating in areas announced for Urban Renewal.”

Return on Investment

On income-producing property, over 60% of the re-
spondents indicated a decline in recent years in the
ratio of net income to both gross income and the pur-
chase price of property. However, the decline in general
was said to be slight.

Comment from Kansas: “Where properties maintain
90% occupancy, the ratio of net to gross return has
remained constant . . . where there has been over-
sapply, the net return from investment properties
would be slightly lower than five years ago.”

In individual properties, for which there was a history
of sales or appraisals covering a period of years, a wide
range of experience was apparent. Many properties had
stability or even a rise in earnings ratios (especially
older properties when rent-control laws were eased) for
most of the postwar period, with a drop-off occurring
within the last two or three years. While there was con-
siderable variation in returns of individual properties in
all regions, the earnings ratios tended to be higher in
the West than in the East.

)
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UNEMPLOYMENT: How Much Can It Be Reduced?

Who are the unemployed? What is a feasible goal
in terms of a minimum unemployment rate consistent
with prosperity without inflation? Answers to these
questions go to the heart of many economic policy prob-
lems currently being considered by the Congress and
the Administration.

The Expansionist View

On the one hand, it is argued that unemployment is
our number one economic problem. The present rate of
6.1% is well above the 4% rate which the President’s
Council of Economic Advisers has termed an “interim
goal”, and even further above the objective of 3% to 3%%
which some think the nation should seek for the 1960’s.

In this view, a sizeable increase in gross national
product is needed to put the unemployed to work. The
Council of Economic Advisers has suggested that our
potential GNP—or the amount which could be produced
with 4% unemployment and without inflation—might be
$30 to $40 billion above the actual level of $554 billion
in 1962. Once potential GNP were attained, output
would have to expand nearly 4% per annum to provide
jobs for the new entrants coming into the labor force at
the rate of 1.4 million a year between now and 1970.

Many who seek to get unemployment down to 4% or
less advocate Government policies designed to force more
rapid economic expansion if possible. They argue that
because the economy has unused productive resources,
aggregate demand should be increased through tax cuts
and increased Government spending. Such policies would
not lead to inflation, it is contended, inasmuch as they
would merely put unemployed manpower and plant
capacity to work.

Structural Unemployment

A contrary view is that a normal rate of unemploy-
ment, under the definition in use in the U.S., is well
above 4% and perhaps even as high as 5%%. Much of our
unemployment is held to be “structural” in that it con-
sists of individuals who are not trained for the types of
jobs which would be available if production increased.
It is also argued that an uneconomically high level of
wages for many jobs makes it impossible to hire un-
trained workers in some fields.

If this is indeed the case, “potential GNP” might not
be far above the present level. Attempts to force a radical
reduction in the unemployment rate by expansionist
policies could quickly push the nation into an inflation-
ary situation, with serious implications for our balance
of payments. And the remedy for high unemployment
would lie primarily in measures to increase the educa-
tional attainment of the labor force and to provide
training to qualify job seekers for the available jobs.

To evaluate these opposing views, one has first to
consider the nature of our unemployment statistics. The
U.S. definition of unemployment is broad. In addition

to those who are laid off, it includes new job seekers,
those who are waiting to report to a job within 30 days,
those who are waiting to be called back to a job, and
those who would have been looking for work if they
believed jobs to be available.

Included in the figures are people caught in the
process of voluntary job changing, young people coming
into the labor force for the first time and re-entrants
such as older women, seasonal and part-time workers.
Altogether, this kind of “frictional” unemployment ac-
counted for 70% of the total in 1955-57 when the over-all
unemployment rate was 4.3%. Generally, the number of
unemployed in this category is running over 2 million.
So it is clear that “full employment” in the sense of as
many job vacancies as job seekers can be reached when
the unemployment rate is well above zero.

THE POSTWAR RECORD OF UNEMPLOYMENT

percent seasonally adjusted

Unemployment as a %
of the Labor Force

P FTT1 TXTY FRTY FYY VY VY VO VTR FUY FORY P IS0 11 P8 FO0Y IO O
1947 43 51’53 '55 '57 '58  '61  '63
Data: U.S. Department of Labor

Experience in times of peak business activity in the
postwar period bears this out. During the expansion in
1948, unemployment averaged 3.8% of the labor force.
From 1951 to mid-1953, the figure was 3.1%. From 1955
through 1957, it averaged 4.3%. In 1960 and again in
1962, the rate was 5.6%.

The rate may have been abnormally low in the early
postwar years and in 1951-53, however. Demand back-
logs were abnormally high, and, in the latter period,
military requirements for Korea were added at a time
when the armed forces reached 3.5 million, crimping
the growth in the civilian labor force and creating infla-
tionary pressures.

Thus, price increases were associated with each of the
first three periods of low unemployment. Prices rose
rapidly to a peak in 1948 and in 1950 as the unemploy-
ment rate was pushed down. Again in 1955-57, when
unemployment averaged 4.3%, the consumer price index
rose 7% and the wholesale price index, 8%. It has been




said that part of the problem in this period was the
concentration of the increase in demand in certain sectors
of the economy; yet such a concentration, in some degree,
is not an unusual feature of any business expansion.

Who Are The Unemployed?

Now turn to the characteristics of the unemployed.
In 1962, unemployment averaged 5.6% of the labor force,
but there were large differences for specific groups.

e By industry of last job, the highest rate was for
construction workers. Also high were the rates in min-
ing, forestry, fisheries and agriculture. The lowest
rates were in public administration, finance, insurance
and real estate. (See Chart.)

e By occupation, nonfarm laborers had the highest
rate of unemployment, followed by semi-skilled and
service workers. Lowest were the rates for farmers
and farm managers, nonfarm managers, officials and
proprietors, and professional and technical workers.

e By age, the rate was over 13% for 14 to 19 year-
olds and 9% for those 20 to 24 compared with 4.8% for
women over 25 and 4.1% for men over 25. So the rates
are much higher than average for young people, who
will be entering the labor force in a rising tide in the
years ahead. There will be 45% more people under 25
available for work in 1970 than there were in 1960.
In the Fifties, the gain was 3%.

It has been argued that similar patterns of unemploy-
ment by industry, occupation and age have been typical
of periods of high unemployment in the past. But on
close examination, some differences can be discerned.

Compare 1949-50, when the over-all unemployment
rate was also 5.6%, with 1962. Consider separately those
occupations where workers had on the average more
than ten years education and those occupations where
workers had less schooling. The unemployment rate
of the white-collar-skilled category fell from 4.25% in
1949-50 to 3.75% in 1962 while the rate for the less skilled
group was rising from 6.8% to 7.25%.

Since there has also been an advance in training re-
quirements within occupational categories, available data
on unemployment by the level of education completed
show even greater change. Comparing 1950 and 1959:

¢ Men over age 18 with less than high school educa-
tion had increasing unemployment rates while those
with some college or other advanced training experi-
enced less unemployment. For example, those who
completed 5 to 7 years of school had a rate of 9.7%
in 1959 vs. 8.3% in 1950, whereas the rate for those with
16 or more years declined to 1.4% from 2.3%.

e In addition, apparently some less-educated men who
were not able to find work withdrew from the labor
force. Those with more education, in contrast, had
greater labor force participation.

Thus, there is some truth to the view that there has been
a change in the skill-content of jobs, though the popular
opinion probably exaggerates it.

All things considered, it appears that the answer lies
between those who say 4% unemployment could be
forced by Government action without inflation, and
those who contend the current level of unemployment is
the best attainable. As a working hypothesis, 5% may be
a more realistic goal for the near future than 4%, given
current labor supply conditions. However, the human
costs of a 5% rate stress the importance of taking effective
measures to achieve a better performance over the longer
run. Such measures would require concerted effort on
the part of business, and schools to prepare individuals
for the types of jobs our growing economy will provide
in the years ahead.

I



The Chase Manhattan Bank
announces another
important banking link

in South America

Chase Manhattan hecomes associated with
Banco Lar Brasileiro, S. A.

To better serve its many American and overseas customers, Chase Man-
hattan is now associated with Banco Lar Brasileiro, S.A. This significant
step has been taken to keep pace with the growing need for international
banking services.

One of Brazil’s progressive banks, Banco Lar with thirty-two offices lo-
cated in fourteen key cities, is now expanding its commercial and inter-
national banking operations.

In keeping with Chase Manhattan’s international banking tradition of
working through local banks, the new relationship provides many ad-
vantages for people doing business in South America.

Briefly, putting Chase Manhattan’s commercial and international
banking know-how together with Banco Lar’s local facilities, creates an
organization which can extend superior service to both Chase Manhattan
and Banco Lar customers.

If you do business in Brazil, it will be worth your while to talk to the
people at Chase Manhattan or at Banco Lar and find out how your
business can benefit.

-
THE CHASE MANHATTAN BANK

1 Chase Manhattan Plaza, New York 15, N.Y.

Member Federal Deposit Insurance Corporation

OVERSEAS BRANCHES: London e« Paris  Frankfurt/Main ¢ Monrovia ¢ Lagos ¢ Beirut ¢ Tokyo

Osaka ¢ San Juan ¢ Santurce ¢ Rio Piedras ¢« Bayamén ¢ Panama e« Chitre ¢ Colon ¢ David

Balboa ¢ Charlotte Amalie « Christiansted ¢ Frederiksted ¢ Cruz Bay « Nassau * Santo Domingo
Port of Spain

Offices of Representatives:
International Airport, Idlewild, New York, N. Y. « Washington, D. C. * Bombay ¢ Buenos Aires * Caracas
Madrid « Mexico, D. F. * Rio de Janeiro * Rome

The Chase Manhattan Bank (South Africa) Ltd., Republic of South Africa: Johannesburg ¢ Cape Town ¢ Durban
The Chase Manhattan Trust Corporation Limited, Nassau, Bahamas
Associated Institutions: Banco Lar Brasileiro, S. A., Brazil « Banco Mercantil y Agricola, Venezuela

Printed in U.S.A.
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Table 3.

(Sources on attached sheet)

Administrative
Tax Book

CIT? OF MILWAUKEE PROPERTY LCATA 1962

W0 D W

Area Adjusted Total Full Total Full Value Est. Land Improvement
For Tax Exempt Value Assessment per Value per Ratio
Area (Sqe. Ft.) Assessment ($) Sqges Fto ($) Sqe. Ft,
(1) (2) (3) (4) (5)
16,071,544 114,825,380 714 710 099
104,271,177 251,239,642 2,41 1,35 56
34,994,643 124,394,068 3,55 2,85 - 80
24,302,181 62,966,121 259 1.91 74
18,487,571 54,989, 755 2,97 2,00 67
34,908,752 87,910,339 2.52 1.70 «67
25,639,218 58,898,663 2030 2,20 «96
32,077,030 61,956,271 1,93 2,10 1,09
23,690,788 131,303,089 5.54 1,90 34
16,514,678 117,626,252 7.12 60,79 095
33,883,628 90,837,702 2,68 2076 1,03
31,992,915 76,758,832 2,40 1.25 052
38,987,388 135,905,970 348 20,12 061
41,457,982 85,374,859 2.06 2,09 1,01
34,329,423 66,221,299 1,93 1,81 94
34,765,674 63,624,350 1,83 1.42 .78
36,567,342 109,516,234 2.99 1,70 4k )
18,913,980 39,838,719 2.11 1,56 074
37,075,888 123,771,469 3.34 2.06 62
28,749,684 78,559,962 2+ 73 1.67 «61
60,345,673 117,095,198 1.94 0.85 44
53,890,247 157,207,250 2.94 2,04 069
41,141,676 100,345,198 2,44 1.48 «61
51,259,885 97,618,192 1.90 0.75 «39
37,782,671 56,797,345 1.50 0.60 40
70,854,837 174,862,863 2.47 1.46 «59
189,209,393 112,450,603 0.59 0.15 «25
101,289,802 162,658, 795 1.60 0.62 «39
146,774,061 168,862,486 1,15 0.45 39
90 722,928 83,607,928 0.92 0.25 27
220,115,695 10,115,725 0.05 0.14 2.80
3,491,803 2,496,139 0.71 0e24 «34
377,282 352,768 0.93 0.23 25
95,299,636 17,320,716 0.18 0.20 l1.11




Sources:

Column

Column

Column

Column

Column

CITY OF FILWAUKEE PRCP_RTY DATA 1962

Total area from the City of Hilwaukee Tax
Cormissionert's Cffice, less our estimates
of property exempt from property taxes
including schools, roads, government land,
parks, ctce.

Assessed value from the City of Milwaukee
Tax Commissioner's Office, divided by the
assessment ratioc as given by the 1962
Statistical Report of the Milwaukee County
Supervisor of Assessments, table 1ll, pe. 1%.
Column 2 divided by column .le. . . . . ..

Our estimate of land value based on the
Milwaukee County Land Value lape

Column 4 divided by column 3.

(continued)



0, /%7 vgf i /ég%_g_, 7&?,4;1:&

& 19¢ 8 | AeaTporie eal oA T sl

G /1964~ 65 et v tye S

@) /9¢5 Y ooligori =g

/%%45 Lornt - Molye s b
@ 1965 Yoo Legtes = B tiiats |
1) (64«23 larsl v £y FY e Loz ;




1968 (leocoa—re b w ZZ‘_,,,_,,/

-
.

Vinceer A. Sebomit, 7¢

C Mo

3-17-67

WManvin. € Bonsbe, Repots 7C.
ascetvome - /PG VI P
Locof rgan o ol
‘7 Ve &7 A4 67 & :
[ | 47 050, 495 | 492 go ¥ 737 | (43, %5395 | (53 190,560| /90,700, 300 |202, ¢75, {/;{( $
| 46,932, 730 | 47,952, 1s0 | 125 105,945 | (77, 92( 225 R¥2 037 675 | 245,873,375
3 3% 9¢4 5% | 39,799, 730 |(72 035150 |173, ré0 5S¢0 |2/, 797, 670 | 213, /159 250
7 ¢, 38% 170 | 36,¢00,4¢0 | (Yo, 029,490 | 140, $2%, 970| (7¢,383,6¢0 | (77 /29, 435
9 138,98/, 590 |37 243 4 4o /53, 167 270\ 47,115, 730 | (72,450, 250 /8#,135?, 170
0 |83 745, 650 | 92,494 340 |21, 772,255 | 217, 950, 695 | 295,517, 905 | 302,445,625 |
I Ho,89%, 43/ | 4/, 089 §0/ |/69 937,070 |(72,% 2,070 |20, 125, 50/ | 213,491, 87)
9 32,772,170 | 33 2/4,400 |137,7/7 40 | (¥ 677, (/0 |76, 682 550 |17Y 913,50
L 46,238, 170 | 47,091 060 | 134 616,240 | 139,774,470 (80, 95¢, 470 | [%6,865,530
T | 403,127,846 415, 165, 517 |( #58 333 75/, 425 737180|(,870, 461,59/ | 1,900,962, 77




(96€ p (.

Trecohotown of reet @l () Q

o Recidentrad Mevr can /e
pistrC :
I M ! % W ‘ z , ‘z E : m

I | 30,922 997| 99, 63¢, P05 | (21, 579 503| 7 95/ 610 23 Y2¢ $0S | 3/ 348 4/5

'32‘434,5320 132, 724 745 V(65 229 o0c5| 1?2 Y25 S70 37 S6é &70 | co 292 SN
30,567 630 |12+,2873, 952 |/55 1S/ 580 | 6 53 570 |/8 £73 o%0 |acsg fné,l'fo“

22, /48 580 | 79, 2¥3 060 | ot 39/ 440 | /4 83F8 390 |35 27¢6 /20 |47 /WS ooco

23047350 | 67 £¥¥ Sbo | J0 (Fr 910 | /0 096 730 | 96 7&6# /30 |34 SLo 860
13 462, 440 |39 420 270 |S 2 993 350|6¥ é%#6 230 |/s5 7/2 0#5 |220 358 375
16,909 680 | s¢ 477, 730 |7/ 997 40 |l2 P23% 31/ |32 /&8 %60 | ¥S e 77)
24554 vao | /08,504, 180 |/33 060 200 |7 777 020 | R PR/ 652 | 3% 200 b70

36,977 430 | /05, 939 /5o |(42 8/8 580 | @ 4¥5 250 |23 248 720 |31 (%26 970

.N\Q%—Avw\ﬁup

23136, 44¢ |9/0,967, (70 | | 042 103 638|/42 ¢7% 7/1 |382 B¥#/ (#o |S25 OIS 85/

| | ¢ #s6 soo| 3o 767 G7o | 397 224 (720) 2,253 8£30 26?7 (0 2 523 osmes
o’2 3 072 260128 as? 2/6 12 352 070 o O 2

3 2 477 S%90|30 oco3 S7v| 32 48( (60 o o o

4 Q&el/3 OO0 |2, 00? 770 |28 622 750 o 0 o

S | 4077 360 |52 707 o4 |S6 806 %00 0 L o

o 4 3885 S70 |q# 217 730 |27 203 Bo0 o r )

7 I, 335 3:0 0y 743 RUIDT BI77@808 O ° : 0

§ €8/, 360 | & 27/ ago | 7 /s2 &¥o y o o

? [ 734,380 |/o ST# &oo |12 313 780 } 32 000 R ooo | 4o

e 32 072,330 |272 163 §70 |33/ 236 k00 \2 285 830 27¢ 180 2 J57 068




F 'y T

65 [fimat Gitel b

o Tore )

v

‘ p;g f,. {ft‘ls /a, - o/

f" & 5563 ments
40,275,760
(% 923 géesksao

/12,113 4% 593, 230
16, S5 32 ¢¢0,030
1422/ S5 -HIR 39D
24,753 3] 755, 3o
¢, 76/ g2, 164 480
(2 us 50 733, %0/
TR VRS, ek SR oL
/Z?” dp, 100, 350

/‘“g",,w.«,
130, B33 53E
/¥35, 248, 520
(76, /07 (30
(3¢, 037, 480
/b2, IV 7HS
r78. o S35
/60, 822, 390
13/, 10/, &0
Re PI2. 87S

¥ Toexe e‘/;w;éw @

Lo

T e

M—\o/ /D/ﬂ/
7 L » T

(70, 48 295
229, 842,850
209, 767, /¢
2, Pr ¥, Kia
2o/, 72773, 05
272, BT o1
dotv, ¢r¢. B9/

162, srs gé0
Ty 0723, 225

995 57% &0/

l, 32/, 9%/ 060

L 727’ 4¢ s, 66/

é wwﬁ—‘l""e‘r‘:"?)




(945 P disteits — brchon clowrm by sl (F)

Y5~ T ottt W@W%%fo
/\,w./?'égw /05

—

¢ . ,z“”,a,:z.@/ o RS T WL -
26 8¢ S20 | @9 293 4£0 & 23) 802 | )9 #/6 P25
2 3) 143 ¢70|/28 $37 250 /) /2S5 270 3s 702 Yoo
3 |30 93 (76|/23 50/ 070 & 4% 70 {2 726 450
7 (22 632 830| ®0 4,7 s25 Jo 829 9g0 |30 #09 300
s 23 901 e70| /5863 375 /It 7200 S70 |71 9/¢¥ PR0
b | g 474 090| #1387 846 é3 4S9 %20|/30 790 505
7 |t7 277 490 | 55 725 3do /3 $/3 %2/ |32 §7 o030
F 24 079 18D | Jo¥ 675 730 b 5SS 390 |2/ BoS aso
7 |33 263 890\ (00 sy% 070 ¥ 798 $30 | /% 0¥/ 345
7 |225 2%/ 50 | 777 ste 735 134 Sel 49¢ | 339 235 /25
e ) :
e | V@%_ TLotad ilaar %
I (@22 70| 212728 gfo 2 966 A70 | 393 2¢%0
212 232¢ 7%0 2/ ool 876 -~ =
B3 12 60 s 2 g B 3 2
4o #/¢ s80| 25 009 ¢éo > -
S |4 ts3 s20|¥ 239 4so = 5
b 4 03¢ 572018 03/} 72320 g & k-
7 9 24¢ [#0|72 221 ooo - g 3
g 778 930 |'S 720 €0 3 4 -
? ) 355 (50 |7 4o 170 32 780 /0,670 E
T |32 472 350|253 745 290 R 997 oso 393 9/0
s P (R S




/265 — Ternal

Frovm:

X

/P68

B’ weobia

—_—

3/ Zox

X0 e

Gr—essoa7=2v) 3l el

gg&l;(‘( 52/ 33

%2,

boslo _

7WMZZ‘Z

ccctieneals  C¥

72

Slolat

¢ # é S

Y, %6% 57 \1‘_45, £3f,0/0

7, 320,665 |P3,579, 180

139 O30, 2.25 |RY/, 305, P76
3,23/ 7220 ‘ 30, 77/ Y80

27 /50, S¥ || 26, £3¢ &76 :

46, 42¥ 372 Y6,3 34 582

? Yo

27 267 2755/ 9206

29063 oS 28,553 2245 |
!

78, 205, 9‘70[ e? 753 3785
60, /22, /zo’ $9 72058 ¥
53 08,275 N 55 3%% %r 8

%0, 7¥% Sou || 41, 519 /30

A e e

7S, 163, 96 76, Pl 2¥E

I —

¥#% 535, 784| y3, 7¢2, 176 |

| ]
37 25, ¥ooll 27, 439 350

38,0006, ¢/0 | 39 /¥% /o
}
3

58 657, 520 |87 65/, )9

(6,656, 740 || /¢, 220, 270

o [
|
x4 s ¢ ¢S
'

[ |)\20,299, ¢e0 20,2/3, LSo Y4 169, 770 | 4 5, 62¢, 3¢o
3 1$,9¢0, 810 /6,254,570) 55,329 85C 1§72 353 Laa
2’ 22,475,800 2¢,82Y, 080 | //0, 3S¥, 355 | 112, VY%7, §30
4 7,2:46, s60 | 7038, /50 | av, 017, #20| 3,733 330
S | 6é8050 6,620550 | 20, §34 490 | 20, 2/¥, /120
_é (0,706,780 | to, 7 ¢35, ?40‘3,(, 2/7 S30 | 35, ££¢, 720
< 7,075, og0 7,023, 470; Ro,?27¥ #60 | RO, 528 250
§ | ¢,720725%0 | ¢,620¢¢0 R BIS 72| 2L R30S
7 |972¢ 360 |3,272, 900 6,479)20 |LO, 8%0, ¥r0
10 2% 730, f?&j 30,042,870 |30,27¢( 250 | 2% 662 620
i 13 F2F O?é (%,66% 230 (3% 103, %5 | #¥0,6 €0, 55
2 2,169 686 | 7,/¢% 050 33 5§77 §20 | 7% 350, Of0
(3 1(2,087,22¢4] (2,012, 35/ 143 07¢,6% |e¥% 80% P?o
(¥ 12,029 /901;:/2, 693760 |32,45¢ 590 3/, ¢ 8¢, 470
/S | 9857700\ 9 Y58 3¥D 27,657 700 | 29, 98), 0/0
(6 | (0,99, 23D 0,938 250 |27 (/4 §50 |29, 2/0, $20
7 9, 230 ¥50) 7.223 370 \#7 %27 o?b Y9 827 €20
9 |4 s22 00 |4, v03, %00 |Y2,13% 342 \ U, /¢, 870
1? |9 510,020 | 9,515, 530 ¢ /83 250 |5K 272 2¢%0
20 | 5,373, 20 || ¢ 423 %20 |133, 412, £40 |33 ¢ ok 200
2/ |4z 05¢,5%0 /2, /50 s00 .s’/, 2LPF 360

S/ 5/# 270| 63, 355, §¥0

(3 ¢93 270\| ¢3, 787, s10

$igl2 350 R ¥2 D27 238

1% 6¢8 370 |

|




Y1965 - 2

KL

@

Y ©S e % ' Z3 6 ¥ &S
/6, 5¥6,2¢0 | 16,625,470 | 65, /2, P50 | &F, ¥85 550 | &5, 659 270 | 24,/ séo
8,00, 860 8,033 840 |43,99¢, 790 | 42 576, 520 | 52,008,650 | S0, /0, 360

/4, 483 990
6,460,870
20, 275, 8%0
13,607, /40
/7, 827, 6 Fo

22, 474 900

10623 760

/¥ So9 370
6,986, /90
20, 3¥ 080
/¥ 652, 690
(% 2¢3, Poo
R3,00% 220
/! 446 P20
e D3 200

395 574 6o/

ot o prce

2, 555 500
24 974 ESo

?% 006, /3p
S,/ X300 7275
7V /¥ 220
77 /¢¢, 2¥0
Y %¢2 3/0
13 9es a9t
[ 3% 877 €70
ot G bs

¢ 350, 350
390, 077, J02-
7;.x éooé.f
ot o JANTRS
LT
2 2
13 /¢ 3
o, &
&
¥ i
T A
7 22 ¥
25,2671
2
222;3 /0
Ris ot - 42
(6,24 12
27 /3
2 FZ 4

Lhsooal §

29- 3
30 /6
3/ V7

A

42,994 220
HEL 223 BP0
7¥ 532 700
54 267 835
7’7 /8¢, 590

£2,5/2, €30
¢ 837 780

IS,. 276 3¥5
l, 394 89/, 0O

Sz o3% Y0

3/, 372 220
7;: 2022, 6 0070
65 937 9SS
72,80% S30
/o0, €9, 1Yo
L2,63¢ d70
22 265, ¢¥4S5

(258 958 573

L7 503 5928
32 257 @70

?s 023 788
¢? %20, 525
98,450, ¥?20
08 5/7 258 S8
;6, 396, oo ‘

2L /78, S65 =8

1,797, 465661




r-'-'

eSS - 3P beohe - _AreakAdow— %M.l—o

F /765 Aegaot- 2 |
ro,-,,l,l A earelenToal oo Ll
L Aty totat B 2 Z ot

l 336 (éo0 | 249 oo (7 P43 4¥0 | 3% L6 Soo
2| 25"’ 5 | 90290 900 S5 782 #oo | /6 523 P20
3| 7235% voo 28 908 ¢ 20 6 575200 [ 2¢ ¥23 020
f 1y 944 o090 | /e 32/ 3¢0 b Sor ¥ | R%r 250
S|4 #78%0 | ## 892 570 2 /wP 3% | 4 é¥%45 o030
¢ | 7 904 730 |27 p2¢ F70 2 84/ /30 | 7 ¢&é# Sso
7 | % 302 7250 | )3 23) 76D 2 38 680 |5 Iy Vo
¢ | 3 567690 | ( 35¢ /o 2 /85 70 | ¢ 9s2 4¥s
&l /| 6¢0 200 | 4 r7/0 #4So 4 656 o¥o |2, o500 3%
fo §572% | 377 670 22 407 270| 2¢ $4¥ ¥z20
It | 4 9¢¢ 790 | (3 017 /65 2 072 &L0| 25 9¢7 éoo
/L |4 Soo 5¢0 | (9 /64 530 [ 387 390 6 (72 2¥e
{21 R 472 729 9632 Ao £-.203 2er "} 1 KES TP
(¢ g 8/7 roo | |3 45p /80 S 4S¢ @70 | (o aso O4o
8 6 7828 060 | Jo 470 %oo / ?2¢¢ 3So 6 o7 %eo
(b | 7 323 3%0|2¢ 209 670 / 333 #O | § 203 Poo
(1| 4 732 2%) (7 862 #30 2 os57 690 | 7 s30 4%0
// 2. /6 770} 8 E3 7 330 [ /632 560 | R -$53 Y50
/9| 4 P57/ 970 |12 76% ¢70 1 Bay e} E A6 TR0
Jdol| 7 248 520 |27 852 720 /| 17¢ 830 |3 752 080
U2 702 r80)| Y0 697 Sro [/ 820 250 | & 204 750
22| /0,220 330|432 P25 420 S SRo D3PIV 7¥ PO
23| 4 546 400 | l6 488 S#° R 222 /¢ |7 087 470
At | P 12,709,340 | 3§ 129 920 933 230 |R 50 730
25 | 4 933 470 | (9 745 /20 /1 3/6 770 | 4 0#2 %0} ’




{?ﬁ;’ 3’ = W - /pﬂ

M| (2, 107 770| ¢ 5 263 cro 3,326 30 | 9 376 o0%0

N\ n 72/ reo |43 £¢% %zo 0; %2 /%0 |9 987 3/5

K| 14 277000 |e3 38Y 225 Y 735 (¥ |IS so0 ¥70

21\ /s 450 990 |53 053 455 3 £3, 490 |/ 242 975

WP |8 s/8 90 |25 465 &oo /990 870 |/ 287/ lé0

W\ 4 875 240 |\t vo 575 | 790 038 | (B¢ 250

32

%

b1 i

T;;; iw i 799 S/6 73S (3¥36/ Y5/ | 339 235 (RS

R ae o insg ’a/W R A PR
et | Rty P R T SR /&g LR

l| /1 033 ss0 |5 4623 780 — 8

2| 992 s00 |S72/7 060 i 3

3| 325 270 |/ 290 P70 57 T

{ | 2% 6an'| 200 2fp v i

S| 2z 400 | ©€S20 — e

2 e 0 2 iy

7| 379 Q70 | | 767 o0 s i

§| 869 890 | 3 ¢42 %50 = :

711956 oo |35 702 s70 ghet 8-

[D| y 078 370 |2 #%0 130 B o o % £




0is- 3 - okt o3

/7%“MWZszEZi?3

[
(

Lot
628 /80
| 286 9oo0
S /3& 220
b4
2 2/7 P
203 $30
2%/ %o
X %4332 #oo
70 ©7o
2 g¥2 0
627 70

g85 260

(265 250

Le6 §00
385 7r0
Yo e 560
/51 Reo
3 637 200
?36 &30
774 420

32 472 55

[~

i
( 2/5 &Fo
v os2 8/°
Y5 72é 5o
2. 578 ) Pb
7 Soz /So
/A g 2o
2¥ Y2y Zoo
326 -9.ao
3337 830

S or2 980
e 88 2SS0
/§ 78§ s¢0
4 /3 Srco

/ 7S8# Zro

/ 200 430
70r o0

/7 207 soo

X476 480

Q53 S 2%at -

ttal

A U ARG L A

—

32 7%0

—_—

343 gS5o

—

Réz22 420

£ 927 oseo

/70, 6 70

g 700

—

374 S#>

223 Frd.




N [N M (e e

s

~

{ ¢ - onegreris

if Approcecs  CPlarnvis

Qe

o i

/? 945 t20
&2

29 642 8o
/S 784 200

7 2 990

¢ ¥ ¢80
0 72¢ 700
7 /o9 620
¢ P8¢ ¢&oo
g 67¥ 530
27 204 3/0
i/ 723 /(2o
¥ /25
12 425 185

/2 /3¢ OSo

7 F8¥ é30

2028 k4o

2 “Jay J50
Y2580

4 725 686

@ 5.2.2 490

)| 8 32¥ 540

22 206 70
(6 Y87 260
7 201 166
7 0¥ &50

kol

¥
o 5?7 géo
28 675 £&0
IS %o 8l6
7 RY seo
& 6/6 o050
/0 204 780
7 O2S 680
& 7207 580
§ 76 3¢é0
RZ 8320 872
(3 378 030
7 (6¥ 686
I2 087 2264
(2 079 /20
QP $S7 poo
/0 £?¢ 730
v o
4 $2=2 roo0
? Ss0 020
$ 392 720
/12 0S¢ 580
/6 54¢ 260
g o/ 860
(¥ ¥43 272

? 230 430

/ree

et

= 3Y bortes
?M

C—M;/ﬂ)

&3

42 266 ppo
0? s¥¥ ooo
S287¢ 220
QS 05 0&D
Qs &6 55 800

25 2J5 J#o
2/ $30 %3S
X3 /67 850
&’ e 7 $20
3/ 004 Y2

26 §20 =oo
33 3232 ¢’0
&/ P4¢ 2/0
32 76% 7Zoo
29 (76 F50

26 732 7s0
4? &1 230
(=740

(2 237 séo
5% 430 320
333 ¢#¢ (50
Jo 277 260
68 /80 Yoo

46,592 4 ¥o

42 55V 460

e 7

44 167 7/0
10 ALY FKLs
55 379 F55
XY or7 #22
RO S3¢¥ ¥Po
35 7/7 53»
Ao 7274 S0
AR 355 7RSS
&/ 477 120
3o 272 Kkso
32 /203 74s
33 577 §ao

63076 ¢70
32 956 530
R2 657 zoo

Rz /¥ 8&o
49 ¢ 27 oSo

(Z=FZH—F 4o
/2 /34 &%

¥ v83 25D

(IEFE7
102
Ze

& 3
b2 /75 ¢ 2o
/35,75?3 PS50
C8 652 /20
S8 0 g7 OS50
28 300 Y£0
% So3 .88
2% 630 /55

B0 /s ¥ 450
&E7 P H2 #5350
eco 305 250

48 7¥¢3 320
40 #65 o080
74 373 £9°5
4¢4 ©8S 750

38 s6/ P

33 P5/ SPo
S& oco& 380
(76 FR %0

17?2 63 Réo

63 952 8/o

33 ¥/% &¥o

69 72 9so

4/ 7#0 730

S/ R97 60| €2 995 < 30
Y 67 L6460

#3 976 790 | s¥ ¥97 o0

42 555 S0 | 5/ 872 340

& #

Y 967 S70
/32 636 2358
71 320 (65
2/ 237 280
27 /56 syeo
7¢ #2¢ 36
27 867 Z¥N
RE 63 3065 |
70 Ros Y7o

&G0 /02 j20

53 pf! 7758
Y0 744 506
7S /¢ 3 260
Y4 535 2568

37 215 Yoo |
38 o é 6/04
58 657 520
Vo = P77
o 6856 75 |
63 693 270 |
A/ 712 350
63 355 2%
§S 659 270

$2 oo¥ &350 |

57 037 450




ke

S

¢ 3
25| ¢ 192 w20
20 098 750
(3 203 gfo
/7 259 320
20 178 - p3%

§ ¥s7 720

R 989 Sed
200 250
24 soo

R 798¢ ¥20

| 267 222 586

o

¢ ¥
b Y62 K74
R0 29S €80
/3607 /&0

(7 8§89 <%0

2/ P07 ¥30

O 673 260
3820 /20
457 ore
~IDE 760
4 S30 230

390 078 072

62
2¢ 603 4=0
7?3 82/ 7720

4?2 o090 7zoo

2t ¥ 23
78 /0 78D
37 029 &0
¥ 12¢ rso
/1208 ©70
(K290
g 095 230

/ 395 £57 #S

2 Prr Flo
7¥ o006 (30
Sss 830 795
7F 2y 290
72 ¥/ ooo
Yy P62 3/0
¢ SHy 2a¢
500 Bb
248 (70

7322 220

/ 3e¥ J79 670

o3
3078 3 FoO
73 620 Sz0
Lo 29y 980
@F Por X0
93 £8% §2F
£7 487 &0
ARl <l
L ¥0%. T Lo
RO7 #¢0

70 56 rsSo

( 773 082 o¥s

@

Al 372 e

2Y 32 /6
&S ¥37 9558

P2 Fo¥ £330
77 325 #%0
S2 636 079
€ 362 g4
/L P25 9P ofa
2356 630 |
(3 203 000

/ 7I¥ 259 572




Qe b LT "‘15.#.
/14,’.,‘{[,/, $1386

fg,am(,l.v. 148




—

. ’ | b{s“’ ricts ‘ﬂ;l W
| ==
(O

/ﬁ;, (R ttosud 2

Wir O
%4 | %6’/ dLﬁ 4
£,
/ o S
- L :
4 2:26 g
M L :
Zr,/ﬂ 28 '

Dot (2 fn 25 44
A .

$
4 ik
rur o+ B7
j'/é /70 | f 222 e ’;&?-z‘?f e
e el . S %g// o
3-¢ 5 133 s 6’// 5 5
2-3 i A ¥ 250 <
2 2 T
6/‘/2—0’_’
P 54 *
10 .78




T T T SRR L1 R Y v Pt VERRTET VI 1 . e T T A T B P ) R R T

,__ﬁ——~ = S i f—_‘f}—.(/I - Q.V:Pdt(/zt—a,Vs
A ' A A s \




D — - — = " — T — T e ———e e —— = — —
- = — — —— e = B ————
e ——————————————— .,
—- — — - -




Dutr 2

Jodol presn  Cb.1E 5 i

less Hham g X Jdlice

R so e l 2 Wi 4 e s

S50 P/ 3. 4% AR 12 oS o SN &
213 5o 55.67 2 ME) . AL
%502 3.¢4 580 e AR i
fQ_-3 2.2 3.9 ,o0F 257 L
Y3_ ¢ - 5P i S 275 .04
by 07 Y, / /. 3¢

(00 .- O/






D(\f ';[/‘L‘C"L 3

fotal/ Qre& T ;j Vs







e

AP A SR

b SR 19 -0&
7 %3 /. o6
7. 50~ 22 3
/ez}o}‘fan 25 .47

Sz‘ rn.

e 4
L¥ 3

/00 . &

a7/
2:57 23
L .18
el )

[T x






i

E o SR % s T e C N - -
b SRl o CHROR - R . AT -
4 ERDTRNE S B % " = :
(€ss Fhan : T
?/s0 /. 62 5.5 09 1.4° 1 .
“s0-2 721 76.3 76 /*7’/ [-33 i
"i‘?—B /.50 12. 4 s le o 2D 1
P— g 19 fgres o o = 2 1
xfé{*é 1S /.2 o/ Tt 0S E
/00.0 X’/ ; gg | 4




\‘
ne ¢l

X &.»\A
{ N. 4 »\

i f
§ by 4



STty 3

/S0 oY d R 3 e — 3

3 -

*)50- %2 /0. 0/ 63. 1 6% ,/7‘/ (.10 |
£a2. 3 $.3% d2. 7 3 S R
Y5 y Y0 P 03 3o e
/700. O $ 506







/0. 43

Sg;’n
w2/
.17
28
o

3

S‘Z )
“
2. 0

524

2:7:9
9.5

/e0. &

¥

<
~

e 2k

i
» /2
2 C),/







D,‘s 7Ln‘cf

[oYal

S
/. 00
/. S

2. 00

3. 0o

o 4
/a? P d v
e = .
o B Y. ¥ 95 /0 i
& 95 6/ & SRR o) . 76
. 24 iR 0% e WX
/. 26 ¥ e > /2 25/0 ,—‘M’
. OY S o / ?/.Qg






'Dr‘S /I/'r’cfé ?

Nl

£, /? 3?. /e

sé 'n
. 20

3. 36
&
2. 7¢
s
Ee73

/76

e / x Vialie
e 08 il o ¢ 2/
3.0 . 30 /'Z( 35
7:2 .07 /.7>’ i
24.5 Sl % <5
Y7 /0 = 5 By
3. S . o D
1. 1pde 1/42 L 20

voo . D 7 ?31/51




’ I' iy
L&, 5 .
v 4
189
o ¥
1
y "0 g L0

o e U 4 a N PP PN ¥ O e



DI-S' ‘/I";‘C 7‘ //

7;71‘0/ arés //62 SZ. a2
gr/5-2)
less Wan 2 2 .90 15 o
- ¢
23 327 2.0/
;»_ 5‘; S .0/ 34,24
4+’g 3..59 LY. 54
6 o £l

/00 . 00







D(“S {;{Cf

Tote/ area

/2

g2/

5; ra

4.53

/ 66
10 .53
=

03
N

.04

i /c? x %-:4“
24 9 R bo? 90
f / ‘-90 'ZS/ t /
S 9. ¢ = /,7« :
sH=Z 57 & /. 03
S A Pl ]
W







Distret L3

lo¥a/ area

.7/
/- £ 50 Y 4s

3.80
(50- 2 g
2-3 #:2%
"3 -4 /. 80

a7 {/0 _93 i.

7
3/ 24
A0. 79
/6,36

b g A
g 4/

B22







‘ D,‘g /rf‘cf /4

T o
I:Z-:ZM 4.03
50 -2 18
2-3 3.9
"73— : 4 277
Y-kl iy

/7 Yo cg in
Y7
A3.2
38.2
RS
5.5
-

77
/,z( 4 Q?

’.7)/ :
/ ] 'Sg/ }
o= . S@ ‘
25 3 ¢b
G o










p/‘s 7{1‘(‘?’( //(

‘ Lakai Bres 3/5%0 Vo iy
‘ 7 ) @ 4"& = /7?4""'

¥, o i i

/- 7 s0 228 42 = 72 /2 53
Vso- 2 227 g / E1 P iy .8
%23 24" Y72 0¥ o B
73_7// of .5 0/ 3 .03







D/\S 7"’/‘67L /é

Tote/ area
|
:
i F/ess fhoy,
9/ 50 ZO7
7 s0-% 7.43
2
2-3 /. 34

vale.
/3% = i
el c Al
2.57 el
b avzg




=3

S s

.




D[S’ ?(//\C%

lota/

less Yheas

¥/.80
’7?50— ’72
2-3

3- 4
x!aKJuC b

e
/¥ 87 ,47 em

sg /= . fg K Rl

E2. 46 g o e Aes . T 9%
3. 2o o g 7, ,9/' /75 xR P
G i b D/ i 25
. 39 2 - kiRt
2.0 i / /Z//_ L3



<
B g
i
-
) S—




p/‘f //1‘L’L / f

Yot/ aréeq B = 4 55 %

W 2474 % K jlalie .

So-%y &7 i ¥ S5¥. Yy
/- 150 4. 94 38 .47 g A2 47
Gis 22 95 7. 4o 08 AT 14

0.3 20 [. 56 x4 252 .03

00 . O0 ,8‘4?9




q
7’
L \\

193

|



/5. 65

7

b Wy 97. &4 .88
(4D /.47 ¥4
Y 4 oF ] o/
Y .38 2*‘

se0 - o

/_71/

7:5%
g

P
.
LOY

%1 se






DI.S//?\G’L 90

7;)(4/ area A& 7.3

% o Ve
£ )0~ 2 /2. 22 95 97 B [ &8
#2 -3 St ¥.0/ -fﬁ/ LT /0

;/.757/9{_”,6,”‘7“




Y

: %
B
P
» L
- .
c P v
v )
) ; el
*» {.\»x
. el
B » -
A .




D/S/r(aL > S /

JoteS area 35. 30 3g o=

=Y A ,/Z X Vil
[e55 Vo gl , 4
Flso {2520 47 72 Yo /. 3e A
J50- 2 14.95 #9, 93 YL Akt . 7 4
%3 2.20 ¢.23 06 A2 S
"3-¥ & 2.6/ (M )

5 /.49



W




D(\C //'I\Cf 22

72;?(4,/ aréec

/€ss Fhocer

Z/so 494
'?,(o—z /5./5
2-3 2.42
S
;—‘r’ /.83
4-¢ VA
‘6 + .30

D

. Vit

i 7
/. 6o 1y R
2:® - ]
- o8
o e,
6. /2

¢ 5 13



St

g’
he
13y AT
X g
A ]




-

QP
R S —

&u«l‘l:ll‘.l.\




Destric? 23

Z?éz/ a rea X/ 00
/ess?‘ifa—-
72/ S0 g .27 37 ¢
750-2 /0. 058 4786
§—3 bo S & 4 /0 .65
S - 4
47 2.2¥%

/oD . O

78
/o0

0%







7;71'4/ Créa
S in
less Fhan {
b 4 Ll
F
/- %/ So b O
;/-SO'E?— 1/5
%-3 o &
Fs

3-¥4 .06

QZQS 55.'

7.

3. 65
Fec /7

o s

. Y3
e

/190. OO0







=
2
'C7L

‘Y%/I

' D(' 4

o
72
/o

S. 26
3

Sz.
"
| 5
.
2 77
™ 'o
S’-O ‘..9
4.2% > 7
| ; 'y
/2 2—
2./3 |
5 3 :
: A
'aé




P e
D{‘S ?(m‘c/f Qé

lota) areca
lecs rlan s
/. S0 /6. 7¥4
&50—‘2, (¥.73
’2-3 793
P54 , [-5¥
Y + s

72 53
7 2
40.822 .,/
47 63 47
7.4/ ; OF
2.42 NS Zis
, 63 Ao A

Vidooo

Jovo s
o . 94
G
S da Nt

L2







D(\S f/,'cf p> 7

T R,

ViR &
A.32
£.77
5285

.13

i
5.85

;M
-39

il

LOZ2. SO

il
=
b 7 5

. 36

. RO

5‘3 /n
7e //Z X Jhls
6. 94 _0/ e Bl
2.2¢ 02 F07
4.3 B o
58 .00 56 s 7
2.02 | =
21.23 % . 8S
5.65 -
P4 | ‘06 %
e
, OF /J
 00. 00



AR

R e e L, WL S T iy~ lD. =l e s, — Sy = T T



_I)!W'Q.xu A 9

V. )
1T
W § 3

f”,{i ¥







D?S 7(/?‘&/(“ Qoﬂ

[ota! arez 5156 sy im
TR = z } XY bl
.S 2 .33 e e
Yoo .75 5.9 [ 6.07 ) 657 £ 2
Fos- 9 23.44 49 93 B gs” . 8Y
?/— 7. $o o S 8 4¢.02 , A/ 25 ST
% 50-"2 [/ 259 %o Yo dai oD
2-3 S (.13 22 322 =,
B, . > A

e . OO







D,;f/ cf 0?7

loYal area

f@,- 7< 106

P A %77{17 oA,

/.43 R . 68 5/

675-% . a7

7308 Gttt s £ £* 9

K ks - 1708

24 2% 25 ¥z .

ez

¢ ﬁ ;l % e P R

_2&- - VREASE T = e
Fa- 3 25

/./Sj J .o 5% ‘,_03

///-, 7’?{1.08

\7/

W

MM)‘




Drstict 25 3>

Yotes aréa
Fso- % 75 AR
ey 2.7%

3. 8¢

3033
7¢ .63

N
SRR NS

o Villr
[ é’g
o/5

.02

R
ST



Distrect 3 3

/92(4/ orea
/e 558 Hhaun
#.50 Va4
S0~ 78 (. 79

Q 3& S;,/‘»y.

%

774
i e A

% e /M;

205
s/ 7

e ¥5

Ao

O
i e




D U T 1.!!;4.".’)
“
a ~
-

Ve

———

)

L

- g

= e
i
“
fethpin
 F itk AT - e :
- A T AP EH e Tl 2L R AR S
i
T I
L
e
.
- 4
A R R e P S
et X MERAL e
== ! L
. o
&
» g
e e e SN




'Dl\S‘f"/d 30

lotal creq S5 .84 R

less Yo

(So . 4
z

250~ 75
R
75 7/.00

A T
750—2
£ 2

5-%y

“2
27 2B
K229

3. 76

LO¥

% |

.03

4. /9
43 g4
3%2. 70
6.73

O

e

:* I8
9%. 99

2 Viclonn
07 Yo ¢ 0L
49 A4 o4
7 &7 35
b Ve . OF
\ .o/ 450 3,
S e ' FT-
i






Dis vt ?
2/ B

‘76%4»/ area /6, yYve Sg o

l(ess ¥roew e

%25 SS. &/ S By
Hs-s0 4L bt 42.%¢ Z:
';'50 7 &2 .77 6

/e © .0







D/é 7[Czc7c j%

Utk e 47 34 s /x
53 o /e
Py T 23 4F
ERUAT . 4¥ Z3.
%50.-, 75 232. 3/ 45.62
T 3. f2 l. 7%
e

PRl
3 27 .03
. 23 307 BT
Y6 bod 2 ¥
08 7§<f B3

T



Ietkies 34




—————— A\
\
\N
BROWN RIVE \ C [ ;
\
2274 8 BD-226A RH-164 l g | ;
| | s O x>
Fi)x
FP-1548 | FP-154Aff/
POINT /]
’ ,/
L-223A
167 . A
2268 ( y >
148 ‘ / /
b GLENRALE 4 &
<4 — L )
3 = el AR 9 )
[} {{ <
' 8 W
LE )\
2198 2194 R KA\
GL-2238 AR\
4 s \ Al
) Pp—— ! - 4 B-156
! g I
888 . 2 | =
o \WB-N\5
5 a g - ik T
S 1 22 = >
> | 87 & 86 WB- 157
4 - ‘ m_| 220 | 89 | {
go—— p ] \ \ Yy, -
| \
‘ = 3 Ll .ﬁi = :
] L \
weies 173 f . . SH-161 | L \
; / 85\ ) SH-159 | W\ -
I oo . SHOREWOOD N
\ i o 3 L camm " SH-1 A\
a ' 83 =
3 ! 8l 82 . SH-160| I
A | | (l
o174 A 94E 94D ‘ 94C | ‘ \\
{ 3 61 \
:‘ / :-4 o3 nl - 4 - 2 lame g O o " 15 =
p— ol I g v i mbla it s H - “
il g v :1 | X )
. »._jonum N L8 3 = . 3 3 12
94F e 944 q ¥ [ y d d 1 - § o I -
w-175¢C g : seadl 48f 149 50 2 A
{ 8 /7 — e = "
: 5 d w-179Q' t "r“*" ] 4 g ¢ ' ) o | /a
\ w- 181 H : G ' q v | - -
e - r S 100 | 9 98 77 37 | 36 134, 4
;. A\ |wssom = . 3 ;‘ ¥ Ramey D &
v 4 Y | | e ¥
. w-182 ! 4 40| 28 | 29 4 Bl i
w-1758 "/7 X o y \ \( J Y, p .
¢ WAUWATOSA L . 4 [ / I 1]
i w-183 h = = 22 | ?l\/ 2 4 N
pe— " w-175 — v o | 3 :
q 10 ) | !
! 1 /\“{’\T e i s y P! 'ﬁ, ‘ g
i | LL § / p « 2 34
£ H i 7\ i FEZEETRY 1
I wies . ARAG. o e WD MAP
w-176 w-185 | 4 R4 \ =
4 y \ o f— J
04 4 =" - -~
‘ 105 i - MILWAUKEE COUNTY
| srevanson = /
5 [ =] I - . /
- win
; 1068 106 A & 107 ¢ \ea V7 Iy Ve ’L"‘j)... . T
WA-I1TT7 £ o N . losB L , S CENSUS TRAC S
? d & b W3, na | BOARD OF PUBLIC LAND COMMISSIONEKS
H WA-1918 a q '0° o B O SR soas
3 H £ - » sgory ‘/D g - i i
L - ® e H =
- o 1 o WASI90 L oo WA-IB8 wa.g 120 "o - = \‘
e | 1 -
WA -191 A H H H uear |- . A Y V
WA= 1984 com a . 5 " v soe L_g WM 186 i 25 ' 19 \ \
WEST ALLIS . ., MILWAUKE - \
WA-i92 wA- 193 : - | / . e\ 9
. o 8 9 ,* g
e - g WA-194 ¢ ) & \
wa-1954 2 &
 anrn H y ] 130
wa-197 4 s 2 Naa b
WA-198C  WaA-198B 136 A - \/ N
WA-195 2224 & NN
H | N N
v M " . d \ \»__
. 152 e T A 146
E 1368 | H K
- ! 2228 - i 8 '
- 222 0 222¢ 1 or-dh i [ v - 148 ! \ 1
& CE | : H :
5 4 5 4 ST\FRANCIS
4 3 \SF-2084 \
- 2 2058 4 207 ; 3
CITY OF GF-202a 4 SF-208 8
GF 199 GF-1998 : \ c= ’
E v \_t. caery .
GREENFIELD —— — — — B Bt R e an— i H _
| £ ¥
4 Vv § o
- GENERAL 3
GF-2028 2054 C-210A b !
2 J MITCHELL -
e e _m emamsg - . T
HALLS CORNERS 4 FIELD
GREENDALE i CUDAHY (
HA-224 : " ¥
- 6-204 \
. 9 ik ¢ c-2108 /
! H ¥ |
- P /
ST — — 2 . - }
_—— ﬁ‘(
y SOUTH
3 sM-2138 SM-212 ‘\;\
SR : \
0C-216 A ':"-—"'
3 H
SM- 2134 ;
=
= . SM-2i4 ¥
o e S SM =215/
1 © oot e
| N e B . ooasr 40000 Y ! "
} F-2i7a {  MILWAUKEE | :
: 7 3 : \ ]
soneyr my - e :
CITY OF i
| oc-2168
FRANKLIN 4 CITY OF \
| N
b OAK  GCREEK :
Aran — N S — SRS '
F-2178 0G-216C
4
COUNTY LINE
‘ACYNE COUNTY LINE
L .




